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YOUR COLLEGE
Educating Advisors in Retirement Income 
Planning: Expanding Our Video Library
THE AMERICAN COLLEGE’S NEW York Life Center for 
Retirement Income (NYLCRI) focuses on providing educa-
tion to financial professionals in the area of retirement in-
come planning. One of our primary ways of delivering edu-
cation is through freely available interviews with retirement 
income experts at the Center’s website (and on YouTube). We 
are always adding video content. Here are some of our latest 
offerings:

Conversations with Advisory Board Members: Associ-
ate Director Jamie Hopkins interviewed several of our Advi-
sory Board members on retirement income issues of interest 
to them. The video interviews include Rebekah Barsch, vice 
president of market strategy and training for Northwestern 
Mutual, who discusses retirement myths and the forgotten 
retirement risk—going it alone without professional help. 
Ross Goldstein, corporate vice president of New York Life, 
discusses consumer spending in retirement as well as one of 
the fastest growing annuity products today—the deferred in-
come annuity. Mark Warshawsky, Ph.D., discusses trends in 
long-term care and long-term care insurance. Check out the 
videos here: http://ow.ly/tDoW6.

Retirement Research—Jack VanDerhei: In a series of 
conversations with Jack VanDerhei, we discuss EBRI’s recent 
findings on retirement readiness, the cost of health care in 
retirement and retirement confidence. We also talk about 
current trends, including the impact of today’s low fixed in-
come returns on retirement readiness and the impact of rising 
debt in retirement. Finally, we discuss the impact of employ-
er-sponsored retirement plans on retirement readiness. Check 
out the videos here: http://ow.ly/tDpkY.

In the News: The NYLCRI has been a driving force at 
The American College to develop and offer the Retirement 
Income Certified Professional® (RICP®) designation. This 
three-course program is designed to help advisors master the 
competencies required to build and maintain a comprehen-
sive retirement income plan. The press has noticed the tre-
mendous interest in the designation—more than 3,500 stu-

dents have already enrolled. Here are several articles in which 
RICP® was highlighted. 

• What RICP® means to the consumer—David 

Littell’s article “What is RICP® and why should retirees 

care?” (http://ow.ly/tDpBx) in USA Today was a great 

introduction of the designation to consumers. 

• What RICP® offers—Gary M. Stern’s article “Financial 

Advisers Sharpen Their Retirement Offerings” (http://

ow.ly/tDqrM) in Investors.com explains the RICP® 

designation and shows how it can affect an advisor’s 

business.

• Who Needs an RICP®?—Laura Shin’s article “5 Times 

You Might Need a Retirement Planner” (http://ow.ly/

tDraR) in The Week focuses on situations in which 

consumers should consider working with an advisor who 

has earned the RICP® designation.

Consumer Education: The Center is also developing con-
sumer education in the area of retirement income planning—
primarily as a trustworthy source of information to which 
advisors can feel comfortable referring clients. Here are some 
tools that may be of interest to your clients.

Retirement Income 101 is a series (http://ow.ly/tDrkk) 
of short five-minute videos appropriate for new advisors and 
sophisticated consumers, introducing the field of retirement 
income planning.

There are also some consumer articles (http://ow.ly/tDrqL) 
written by NYLCRI Associate Director Jamie Hopkins as a 
Yahoo contributor. They include topics such as “Solving the 
Unique Challenges Women Face in Retirement” and “Retire-
ment Saving Strategies for Any Age.” 

NYLCRI’s Resources: For those interested in improving 
their retirement income skills, check out the following:

• NYLCRI’s website (http://ow.ly/tDrv9) 

• RICP® designation (http://ow.ly/tDrMj) 

• Join our LinkedIn group (http://ow.ly/tDrQS) 

• Sign up for our newsletter, The Bulletin (http://ow.ly/

tDrV6) 


